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#2 The right opportunity

Use ACE to find & pursue deals

ACE (Amazon Partner Network Customer Engagement) is a direct plugin

to Amazon’s CRM. ACE is an express link to over 40,000 employees and
provides a platform for managing leads, driving engagement, and enriching
your customer relationships.

Adding this service to your arsenal? lets you:

- Connect with and leverage AWS contacts (Sales Rep, Account Manager,
Partner Success Manager, and more)

- Align with AWS Account Managers and earn awarded leads by Amazon

- Earn discounts for new customers

« Seek funding for migrations

- Uncover opportunities to cross-sell, upsell, co-sell, and increase revenue

- Leverage the combined expertise of AWS Sales teams and your
NetApp Cloud connections

The advantages of this service can’t be overstated if you want to build a
framework for repeating and advancing sales.

2 Dossola, Isabella. “How to Sell More on AWS Marketplace with the ACE Program.” Tackle.io. September 1, 2022.
https://tackle.io/blog/how-to-sell-more-on-aws-marketplace-with-the-ace-program/.
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#3 The right approach

Use AWS Marketplace to your advantage

If you want to sustain a strong sales team selling AWS, understanding and
leveraging its intricacies and services is vital.
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#4 The right deal

Structure a standout CPPO

If you want to sustain a strong sales team selling AWS, understanding
and leveraging its intricacies and services is vital.

Consider the following best practices:
« Connect with a NetApp AWS expert

« Determine offer type (hourly, monthly, annually)
« Find quote strategy (discount on PayGo, capacity, term)
Get pricing approval

Propose to customer (pricing for solution, purchase options,
how to purchase, special terms, get agreement)

Submit offer

Place offer on AWS (customer sees offer, selects to subscribe,
and completes transaction)

AWS invoices customer, and once payment is made,
AWS distributes money to the partner and deploys solution

The private offer system is one of the many benefits AWS provides.
Customers prefer it because they score wholesale pricing and a

personalized experience, and channel partners leverage dedicated
resources at AWS to grow alliances and co-selling opportunities.
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#5 The right partner

Let NetApp help you prep & close

At NetApp, we understand the nuance of selling software and applicable services.

That’s why we ensure you have everything you need to build trust and exceed your
customers’ expectations.

We’re serious about making sure you receive the full combined power of AWS and
NetApp. When you partner with us, you get a long-term strategic ally.
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Final thoughts

When you join the NetApp & AWS teams, you receive support from not one but
two cloud experts.

Why NetApp + AWS Works

Migration: get there faster and easier.

Data Management: protect and manage data, whether it’s in the cloud, on-prem,
or a hybrid/multi-cloud solution.

Cyber Resiliency: protect precious data while optimizing performance.

DevOps: manage and store what you have, whether it’s SAP, VMware, Dev, or
Production on Kubernetes.

Added benefits with NetApp

- Exclusive VIP information sent straight to your inbox
 Training and resources you can’t get anywhere else
* Interesting events and webinars

- Fun incentives (the more you sell, the more you win)
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Get started

Build a thriving cloud business by offering your clients
enterprise-grade services and a set-it-and-forget-it
cloud experience.

To learn more about how NetApp can help drive sales
on AWS, schedule a call with one of our experts today.

a Talk to an expert

About NetApp

In a world full of generalists, NetApp is a specialist. We’re focused on one thing, helping your business get the most out
of your data. NetApp brings the enterprise-grade data services you rely on into the cloud, and the simple flexibility of
cloud into the data center. Our industry-leading solutions work across diverse customer environments and the world’s
biggest public clouds.

As a cloud-led, data-centric software company, only NetApp can help build your unique data fabric, simplify and connect
your cloud, and securely deliver the right data, services, and applications to the right people—anytime, anywhere.
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